
	
Lleida,	October	26,	2016	

	

FINANCIAL	INFORMATION	SEMESTER	ONE	2016	AND	FORECAST	FOR	THE	THIRD	QUARTER	OF	
2016	

	

To	Whom	It	May	Concern,	

	

Pursuant	to	the	provisions	of	article	17	of	Regulation	(EU)	No.	596/2014	on	market	abuse	and	
article	 228	 of	 the	modified	 text	 of	 the	 Spanish	 Securities	Market	 Act,	 approved	 by	 Spanish	
Royal	Legislative	Decree	4/2015,	of	23	October,	and	concordant	provisions	as	well	as	Circular	
15/2016	of	the	Spanish	Alternative	Investment	Market	(MAB),	we	are	hereby	informing	you	of	
the	 following	 information	 relating	 to	 LLEDIANETWORKS	 SERVEIS	 TELEMÀTICS,	 S.A.	
(hereinafter,	“Lleida.net”	or	the	“Company”):	

- The	 Executive	 Summary	 of	 the	 semester	 one	 data	 and	 the	 forecast	 of	 third	 quarter	
earnings	for	fiscal	year	2016	

- An	abbreviated	audit	report	on	the	mid-term	financial	statements	as	of	June	30,	2016	
- Mid-term	financial	statements	as	of	June	30,	2016	
- The	management	report	for	semester	one	of	fiscal	year	2016	

	

We	are	fully	available	for	any	clarifications	you	may	need.	

	

	

Sincerely,	

	

	

	

Francisco	Sapena	Soler	

Chairman	of	the	Board	of	Directors	



	
	THE	 EXECUTIVE	 SUMMARY	 OF	 THE	 SEMESTER	 ONE	 DATA	 AND	 THE	 FORECAST	 OF	 THIRD	
QUARTER	EARNINGS	FOR	FISCAL	YEAR	2016	

The	information	contained	in	this	Relevant	Event	is	a	forecast	of	the	main	magnitudes	
from	 the	 Lleidanetworks	 Serveis	 Telemàtics,	 S.A.	 (hereinafter	 “Lleida.net”	 or	 the	
“Company”)	 individual	Profit	 and	Loss	Account	 for	 semester	one	as	well	 as	 the	 third	
quarter	of	fiscal	year	2016.	

	

The	information	contained	in	this	Relevant	Event	was	prepared	by	the	Company	based	
on	 the	available	accounting	and	 financial	 information;	 the	 third	quarter	 figures	have	
not	been	verified	or	audited	by	a	third	party.	The	information	for	semester	two	comes	
from	the	 information	 included	 in	 the	mid-term	 financial	 statements	 reviewed	by	 the	
Company’s	auditors.	

The	 following	 aspects	 from	 the	 first	 three	 quarters	 of	 fiscal	 year	 2016	 are	 worth	
highlighting:	

- Sales	increased	by	3%	in	comparison	with	semester	two	in	fiscal	year	2015	and	
20%	 in	 comparison	with	 both	 the	 third	 quarter	 of	 2015	 and	 2016,	with	 total	
sales	of	5.5	million	euros.	

- The	gross	margin	rose	two	percentage	points	in	comparison	with	semester	two	
of	 fiscal	 year	 2015	 and	 semester	 one	 of	 2016.	 The	 gross	 margin	 growth	
continued	into	the	third	quarter	of	2016	all	the	way	to	55%.	

- The	 cumulative	 margin	 as	 of	 September	 30,	 2016,	 was	 48%	 which	 is	 12	
percentage	points	more	than	at	the	end	of	2015.	

- The	 third	quarter	 EBITDA	was	positive	 at	 361	 thousand	euros,	 accounting	 for	
18%	of	 the	 sales,	 and	 increased	by	 257%	with	 respect	 to	 the	 same	period	 in	
2015.	

	

	



	
	 Semester	Two	

two	

	

Semester	One	

	 Q3	2015	 Q4	2015	 2015	 Q1	2016	 Q2	2016	 2016	 Q3	2016	 Cumulative	2016	

Profit	and	Loss	Account	(thousands	of	euros)	 	 	 	 	 	 	 	 	

Turnover	 1,648	 1,751	 3,399	 1,628	 1,882	 3,510	 1,977	 5,488	
Supplies	 (993)	 (978)	 (1,971)	 (898)	 (1,070)	 (1,968)	 (887)	 (2,857)	
Gross	Margin		
%	Gross	Margin	out	of	sales		
Inter-quarter	sales	growth	

655	
40%	

773	
44%	
6%	

1,428	
42%	

730	
45%	
---7%	

812	
43%	
16%	

1,542	
44%	
3%	

1,090	
55%	
5%	

2,631	
48%	

Own	work	capitalized	 271	 266	 537	 280	 257	 537	 194	 732	
Personnel	expenses	 (478)	 (572)	 (1,050)	 (465)	 (490)	 (955)	 (552)	 (1,507)	

Other	operating	expenses	 (347)	 (704)	 (1,051)	 (446)	 (465)	 (911)	 (371)	 (1,283)	
Other	Extraordinary	expenses	 	 	 	 (100)	 (382)	 (482)		 (482)	
EBIDTA	 101	 (237)	 (136)	 (1)	 (268)	 (269)	 361	 91	
Depreciation	 (279)	 (263)	 (542)	 (304)	 (303)	 (607)	 (267)	 (876)	
Impairment	and	earnings	for	disposal	 	 	 	 	 (481)	 (481)		 (481)	
EBIDTA	 (178)	 (500)	 (678)	 (305)	 (1,052)	 (1,357)	 94	 (1,266)	
Financial	Earnings	 (25)	 262	 237	 (42)	 (21)	 (63)	 (28)	 (90)	
Earnings	before	Tax	 (203)	 (238)	 (441)	 (347)	 (1,073)	 (1,420)	 66	 (1,356)	

	

	

	

1. TURNOVER	EVOLUTION:	

	

The	Company's	sales	strategy	throughout	2016	has	focused	on	boosting	international	
sales	by	being	an	operator	not	only	 in	Spain	but	also	 in	France,	 the	United	Kingdom,	
the	United	States	and	Colombia.	There	has	been	sustained	quarterly	sales	growth	due	
both	to	the	larger	number	of	customers	as	well	as	an	increase	in	the	consumption	of	
continuing	customers.	

The	sales	itemized	by	products	are	as	follows:	

Sales	by	business	line	 Q3	2015	 Q4	2015	 Q1	2016	 Q2	2016	 Q3	2016	
Certified	electronic	communications	 160	 167	 161	 186	 230	
SMS	Solutions	 659	 774	 662	 776	 719	
ICX	SMS	 701	 667	 640	 730	 814	
Data	validation	 107	 124	 165	 190	 214	
Other	operations	 	 	 	 	 	
TOTAL	SALES	 1,627	 1,732	 1,628	 1,882	 1,977	
	

The	turnover	corresponding	 to	 the	 third	quarter	 totaled	1.9	million	euros,	a	sum	
that	consolidates	the	positive	trend	in	the	evolution	of	sales.	



	

	

	
The	main	milestones	reached	by	business	lines	are	as	follows:	

	

o Electronic	communications	sales	increased	by	44%	in	comparison	to	the	same	
period	 in	 fiscal	 year	 2015,	 after	 having	 signed	 major	 new	 customers	 and	
beginning	 operations	 for	 them.	 This	 is	 the	 case	 of	 renewals	 with	 Bankinter,	
Colombia’s	national	postal	service	and	the	entrance	of	the	insurance	company	
Zurich.		
	

	
	

	
	
Sales	of	SMS	solutions	and	ICX	SMS	solutions	exceeded	the	turnover	recorded	
in	 the	 third	 quarter	 of	 2015	when	 the	 national	market	 price	 began	 to	 drop.	
This	 change	 for	 the	 better	 can	 be	 explained	 by	 the	 greater	 weight	 of	
international	destinations	in	the	destination	mix,	the	improved	profitability	of	
international	routes	and	the	maintenance	of	traffic	in	Spain.	



	

	
	
	

o Turnover	 for	 data	 validation	 increased	 by	 100%	 with	 respect	 to	 the	 same	
quarter	 of	 2015	 due	 to	 the	 increased	 number	 of	 customers	 in	 this	 segment	
and	the	heavier	traffic	used.		

	

	
	
2. GROSS	MARGIN	EVOLUTION	
	
The	 Company’s	 gross	 margin	 increased	 to	 55%	 in	 the	 third	 quarter	 due	 to	 the	
diversification	of	sales	which	can	be	explained	by	several	factors:	
o R+D+i	developments	have	made	 it	 possible	 to	optimize	buying	 and	 selling	prices	

which	have	made	it	possible	to	enhance	the	competitiveness	of	Lleida.net.	
o The	 internationalization	of	 the	 ICX	 side	as	well	 as	 sales	has	 led	 to	access	 to	new	

stakeholders	and	new	markets.	Being	an	operator	 in	5	strategic	countries:	Spain,	
France,	Colombia,	the	United	Kingdom	and	the	United	States	means	the	Company	
is	 capable	 of	 having	 a	 large	 number	 of	 direct	 connections	 with	 operators	 and	
brings	reliability	to	the	products	which	is	highly	valued	by	customers.	
	



	
o The	change	in	the	sales	mix	with	growing	weight	in	certified	communications	and	

data	validation	has	boosted	the	profitability	of	sales.	
	

	
	

3. EVOLUTION	OF	OTHER	OPERATING	EXPENSES	AND	PERSONNEL	EXPENSES	
	

	
As	concerns	personnel	expenses,	there	have	not	been	any	significant	variations	in	the	
first	half	of	fiscal	year	2016.	As	far	as	the	third	quarter,	Manuel	Gallo	joined	as	Director	
of	 International	 EMEA	 Sales.	 Manuel	 Gallo	 has	 proven	 experience	 working	 at	
telecommunications	sector	firms	such	as	NEC	and	Verisign.		
There	 was	 also	 a	 large	 indemnity	 in	 the	 third	 quarter	 which	 had	 an	 impact	 on	 the	
wages	and	salaries	figure.	
	
As	concerns	all	other	operating	costs,	 there	were	no	significant	variations	 in	 the	 first	
half	of	2016	or	in	the	third	quarter	of	2016.	

	
4. OTHER	EXTRAORDINARY	EXPENSES	
	
As	explained	 in	 the	annual	 accounts	 and	 in	 the	management	 report,	 a	 sanction	by	a	
French	operator	in	the	amount	of	482	thousand	euros	was	recorded	as	an	exceptional	
expense.	 	 This	 payment	 was	 necessary	 in	 order	 to	 resolve	 a	 latent	 interconnection	
conflict	which	has	gone	on	for	the	last	three	years,	requiring	mediation	by	the	French	
regulator,	yet	which	finally	allows	the	company	access	to	one	of	the	biggest	and	most	
exclusive	SMS	markets	in	the	world	-	the	French	one.	Once	this	conflict	was	resolved,	
France	 again	 began	 to	 generate	 revenue	 for	 the	 Company	 which	 will	 more	 than	
compensate	for	the	extraordinary	expense	incurred.		

	
	
	
	



	
5. INVESTMENT	IN	R+D+i	AND	PROFIT	ON	DISPOSALS	

As	part	of	its	growth	strategy,	Lleida.net	stresses	continuous	investment	in	R+D+i.		The	
ongoing	adaptation	 to	 customers’	needs	as	well	 as	evolutions	 in	 the	market	with	 in-
house	developments	has	made	it	possible	to	increase	turnover	and	the	profitability	of	
the	services	offered	by	the	Company.	

Due	 to	 the	most	 recent	project	assessment	 reports,	 Lleida.net	decided	 to	depreciate	
the	 sum	 thereof	 to	 the	 sums	 established	 in	 the	 independent	 third-party	 reports	
although	the	recoverability	has	never	been	questioned.	Specifically,	one	of	the	projects	
that	 saw	 the	 greatest	 cut	 by	 the	 independent	 third	 party	was	 the	 one	 that	made	 it	
possible	to	increase	the	gross	margin	from	36%	in	fiscal	year	2015	to	a	cumulative	48%	
up	 to	 the	 third	 quarter	 of	 fiscal	 year	 2016.	 These	 provisions	 did	 not	 produce	 cash	
outflows	and	are	only	considered	accounting	movements.	

	

During	 the	 second	 half	 of	 first	 year	 2016,	 the	 Company	 has	 invested	 537	 thousand	
euros	 for	 two	major	projects	 to	 improve	certified	products,	on	 the	one	hand,	and	 to	
improve	the	capacity	of	the	Lleida.net	operating	system	on	the	other	hand.	All	of	the	
projects	 currently	 being	 developed	 are	 aimed	 at	 ongoing	 product	 improvement	 and	
their	profitability.	

	

	

6. EBITDA	EVOLUTION:	

	

The	 Company’s	 EBITDA	 in	 the	 first	 half	 of	 fiscal	 year	 2016	 was	 negative	 at	 268	
thousand	 euros	 due	 to	 the	 sanction	 on	 the	 French	 operator.	 If	 the	 exceptional	
expenses	were	not	taken	into	account,	the	EBITDA	would	be	positive	at	214	thousand	
euros,	which	would	be	an	increase	of	257%	over	the	second	half	of	fiscal	year	2016.	

In	 the	third	quarter,	 the	EBITDA	was	positive	at	361	thousand	euros,	 fostered	by	the	
increased	sales	and	increased	profitability	as	mentioned	above.		

	

	

	

	

	

	

	

	



	
7. MAIN	MAGNITUDES	ON	THE	BALANCE	SHEET	

	

The	main	variations	were	as	follows:	

- The	 evolution	 of	 intangible	 assets	 can	 be	 explained	 by	 four	 factors:	 investments	 in	
R+D,	 advances	 made	 for	 trademarks	 and	 patents,	 the	 depreciation	 of	 R+D	 carried	
forward	and	the	amortization	for	the	period.	

- Long-term	 investments	 in	 group	 companies	 decreased	 mainly	 due	 to	 the	 loan	
repayment	by	the	US	subsidiary	in	the	first	half	of	the	year.	

31/12/2015	30/06/2016	30/09/2016	
INTANGIBLE	FIXED	ASSETS	 4,292	 3,843	 3,843	
TANGIBLE	FIXED	ASSETS	 424	 395	 384	
INVESTMENTS	IN	GROUP	AND	ASSOCIATED	COMPANIES	 1,849	 1,715	 1,724	
LONG-TERM	FINANCIAL	INVESTMENTS	 30	 30	 35	
DEFERRED	TAX	ASSETS	 138	 138	 138	
TOTAL	NON-CURRENT	ASSETS	 6,733	 6,121	 6,124	

SUPPLIER	ADVANCES	 33	 5	-	
TRADE	RECEIVABLES	AND	OTHER	ACCOUNTS	RECEIVABLE	 2,190	 1,875	 2,082	
ST	INVESTMENTS	IN	GROUP	AND	ASSOCIATED	COMPANIES	 35	 57	 57	
SHORT-TERM	FINANCIAL	INVESTMENTS	 250	 1,050	 1,053	
SHORT-TERM	ACCRUALS	 156	 165	 201	
CASH	AND	OTHER	EQUIVALENT	LIQUID	ASSETS	 4,033	 2,018	 1,662	
TOTAL	CURRENT	ASSETS	 6,697	 5,170	 5,055	

TOTAL	ASSETS	 13,430	 11,291	 11,179	

CAPITAL	 321	 321	 321	
ISSUE	PREMIUM	 5,244	 5,244	 5,244	
RESERVES	 1,378	 1,509	 1,408	
(EQUITY	SHARES)	 (696)	 (866)	 (781)	
NEGATIVE	EARNINGS	CARRIED	OVER	 -	 (394)	 (394)	
FISCAL	YEAR	EARNINGS	 (394)	 (1,420)	 (1,354)	
TOTAL	EQUITY	 5,853	 4,394	 4,444	

LONG-TERM	DEBTS	 2,692	 2,593	 2,593	
TOTAL	NON-CURRENT	LIABILITIES	 2,692	 2,593	 2,593	

SHORT-TERM	PROVISIONS	 -	 219	 177	
SHORT-TERM	DEBTS	 3,823	 3,067	 2,787	
TRADE	PAYABLES	AND	OTHER	ACCOUNTS	PAYABLE	 1,062	 1,018	 1,180	
TOTAL	CURRENT	LIABILITIES	 4,885	 4,304	 4,144	

TOTAL	EQUITY	AND	LIABILITIES	 13,430	 11,291	 11,181	



	
- The	sales	receivables	figure	increased	in	the	third	quarter	and	there	are	no	important	

outstanding	doubtful	balances.	

- During	 the	 first	half	of	 the	year,	 the	Company	 included	part	of	 the	 liquidity	obtained	
with	the	listing	in	the	MAB	in	short-term	investments	for	a	total	sum	of	800	thousand	
euros.		

- There	was	a	drop	in	short-term	Lleida.net	debt	due	to	both	the	periodic	amortization	
of	loans	as	well	as	the	drop	in	the	use	of	the	policies	contracted	by	the	Company.	

- The	payables	figure	increased	between	the	end	of	the	semester	and	the	third	quarter	
deriving	 from	 the	 higher	 purchases	 needed	 to	 handle	 the	 increase	 in	 sales.	 No	
payments	to	suppliers	were	deferred.		

- The	working	 capital	 increased	 from	866	 thousand	 euros	 as	 of	 June	 30,	 2016,	 to	 911	
thousand	euros	by	September	30,	2016.	

	

	

	

The	Company’s	goal	for	this	final	quarter	is	to	continue	the	upwards	trend	in	sales	seen	over	
the	 last	 few	 quarters	 all	 while	 maintaining	 the	 current	 gross	 margin	 levels	 and	 reinforcing	
Lleida.net’s	internationalization.		
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